5 Ways to Wholesale Your Real Estate (Advantages & Steps)

Starting a business in real estate can be challenging, especially when you're just starting
out in this industry. Before you make business plans and set up shop it is a good idea to

get some experience beforehand. Wholesale real estate is a great way to get into the
business, and it is pretty easy for you to do it, with a little more information.

Definition of Wholesale Real Estate

Wholesale real estate is a process where a person obtains a contract of a property and
then hands them over to someone who seeks to purchase the company. In a manner of
speaking, the person who acquires the contract acts as a 'middleman’ between the
property owner and the buyer. The middleman earns money for themselves through a
fee for acquiring the contract and doing the negotiations. It is definitely a great start for
an individual to get into real estate since they are learning how to deal with the property
as well as learning ways to get leads.

The Advantages of Wholesaling

If you still have reservations about getting into the real estate scene, here are three
advantages of why doing wholesale is a great way to start.

You Can Invest Low to No Money

In wholesale real estate, you do not have to own or purchase the property. You don't
even need a lot in your budget to get into it. You can still participate in a wholesale
transaction since all you need to do is acquire a contract and give it to a buyer, and all
that takes is good negotiating skills.

Can Learn About Real Estate Market

Doing negotiations in wholesale real estate is also a great way to learn more about the
real estate market. You will gain experience in handling basic things about marketing
and knowing what legal documents are required for real estate transactions, and they
don’t require that much learning and analysis. You also get to start out your network of
contacts by making connections with all these property owners and buyers. This way
you will also learn about gathering and tracking leads for the next job.


https://www.template.net/blog/real-estate-business/starting-a-real-estate-business/
https://www.template.net/blog/real-estate-business/write-a-real-estate-business-plan/
https://www.template.net/editable/real-estate-contract
https://www.template.net/blog/real-estate-business/real-estate-negotiation-tips/
https://www.template.net/blog/real-estate-business/ways-to-generate-leads/
https://www.template.net/blog/real-estate-business/real-estate-market-analysis-2/

Earn Money in Less Time

People who work in wholesale real estate earn a fee thanks to their part in helping
acquire the property. If you're able to find yourself a property owner and an eager buyer
to make a wholesale transaction with, you can earn a lucrative amount when you've
closed the deal between them.

If you're ready to get into this line of business now, check out the five steps that you'll
need to follow to get yourself started.

Find the Right Property

One great sales tip is making sure that the property you are going to deal with is ideal for
the buyer that you are going to collect the contract for. When you already know a
property owner and a buyer, check if the property involved is relevant to what the buyer
needs before negotiations officially start.

Know the Numbers

You're going to brush up on a little bit of accounting for this one. It is important to know
the numbers and costs in wholesale real estate so that you can properly negotiate and
make the deal as the middleman of the owner and the buyer. Take note of details such as
below market value property properties and keep a checklist of information just in case
you forget or need a reference as well.

Find the Seller

To start a negotiation, first, you will need to find someone who wants to sell their
property. Approach the seller with a plan so that negotiating and making a deal with
them can go smoothly. Be adaptable depending on the type of seller you find, because
they are either in a rush to sell their property or are willing to wait for the best deal.

Gather Buyers List and Find One

In order to obtain a buyers list, you will need to do some marketing research to see what
is on the market and what your options will be. It is quite easy to gather all that
information thanks to the technology we have nowadays.

Negotiate the Contract

When you have a seller, a buyer, and property that is suitable to the deal, you can begin
negotiations as the middleman. While transactions in wholesale real estate tend to take
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a short time, take it slow and make sure you cater to everybody involved to make the
deal go without a hiccup.

Close the Deal

Once all parties have reached an agreement, you can proceed to take action after
acquiring all the legal documents required. You can close the deal then, and everyone
leaves happy.

7 Ways to Find Buyers

After gaining enough experience and wanting to grow more, you will need to work with
more people to increase your skill. Here are seven ways you can find more buyers to do
business with.

Networking

Doing networking can give you an opportunity to meet somebody who is probably in
need of property for their business. You can tap into your professional contacts to see if
anyone would like to use your services to acquire a property.

Craigslist

This is a popular website where you can find all sorts of advertisements, most of them
involving housing and property. Using the site, you can find people who wish to sell
their property as well as eager buyers.

Social Media

As it is a great tool that helps people connect, a lot of people use social media in order to
advertise whatever they need. It is possible for you to encounter a post in social media
that requests for the kind of work you do.

Website

Another option you can go to to find buyers is by checking specific websites that are
relevant to real estate. Some of them usually need the services provided in wholesale
real estate.



https://www.template.net/blog/real-estate-business/networking-tips-for-real-estate/
https://www.template.net/blog/real-estate-business/social-media-real-estate/
https://www.template.net/blog/real-estate-business/top-real-estate-websites/
https://www.template.net/blog/real-estate-business/top-real-estate-websites/

Sign Boards

Sometimes the best way to get buyers you can work with is to literally put up a sign that
says so. Depending on your budget you can have a signboard made that advertises your
services in wholesale real estate. Add your contact details so that interested buyers can
reach out to you right away.

Marketing

You can utilize the marketing strategies you've learned in order to draw out interested
buyers. For a start, you can give buyers a discount on the property.

Business Cards

As another form of networking, you can hand out business cards to any person that you
meet. That way if they need your services in the future, they can use the business card to
reach out to you.

So while getting into real estate sounds like a challenging endeavor, don’t let it
intimidate you. If you really wish to join that industry, you can certainly have an easy
time getting experience in wholesale real estate. Once you've closed your first deal, you
will have enough experience for your next job. Until you've earned enough experience
that you will be able to get into the real estate scene and grow as a professional.
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