
QUICK FLIP PROPERTIES AS A REAL ESTATE WHOLESALER

WANT TO MAKE MONEY FLIPPING HOUSES? 
DON’T WANT TO FIX  AND FLIP? QUICK FLIPPING IS  THE ANSWER

IT’S A  HIGH DEMAND,  LUCRATIVE BUSINESS MODEL

HOW TO GET STARTED AND MORE INSIDE…

THE ULTIMATE GUIDE TO CASHING IN ON FIX AND FLIP PROPERTIES
WHAT IT IS & WHAT IT ISN’T • THE WHOLESALE TRANSACTION

THE WIIFM • A WHOLESALER’S “JOB” DESCRIPTION
WHAT A GOOD WHOLESALER DOES • HOW TO MARKET TO YOUR CUSTOMERS

BY CONNECTEDINVESTORS.COM
THE WORLD’S LARGEST NETWORK OF REAL ESTATE INVESTORS

©2016 REALLY FLIP ∙ FLIP IT QUICK!  ∙ CONNECTEDINVESTORS.COM

FLIP IT QUICK!



©2016 REALLY FLIP • FLIP IT QUICK! • CONNECTED INVESTORS.COM  HOW TO TURN YOUR FIX AND FLIP MASTERPIECE INTO CASH

FLIP IT QUICK!
INTRODUCTION

FIND IT, FIGURE IT AND QUICK FLIP IT
The Wholesaler’s Guide to Making Money in Real Estate

The information in this guide is designed to help you succeed as a wholesaler - someone who 
finds great deals on investment quality real estate and “sells the deal” to a fix and flip investor 
or a buy and hold landlord. There are a lot of moving parts to any real estate transaction. For the 
wholesaler, the primary focus is finding and evaluating deals, making offers and assigning contract 
rights to investor buyers.

By the time you’re ready to quick flip a property as a wholesale deal, you’ve already navigated a 
lot of terrain to get there. You’ve made it past a lot of major roadblocks and are looking forward to 
finding a buyer and collecting a nice wholesale assignment fee. 

While it’s true that every investment property is different, every real estate transaction follows a 
similar course of events. It’s what you do over the course of the transaction that predicts whether 
you will be skipping to the bank or hitting a dead end.

The key to success is overcoming the obstacles by educating yourself, avoiding the “gotchas” and 
finding the alternative routes that lead you to the payday at the end of the wholesale transaction.

Before we jump headfirst into the last stage of the wholesale process - Quick Flipping It - it’s useful 
to take a quick look at what happens before you get there. A look back can help you look ahead to 
the future and avoid roadblocks.

If we start at the beginning of the journey from a junker property to jewel, there’s a pretty 
predictable pattern of events along with some fairly predictable roadblocks.
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FIND IT
The first step in any flip is finding a great deal on a property. And of 
course, the first roadblock would be investors encounter is finding good 
deals on investment quality properties. Through Connected Investors 
and Really Flip, you can solve that problem several ways:

•  The Connected Investors Marketplace where investors find property listings 
nationwide posted by wholesalers, hedge funds and asset managers. 

• FIND IT Connected Investors deal finding education and deal finding tools.

• The Really Flip Training and Resource Center (see the Resources Section)
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FIGURE IT
The next roadblock investors typically encounter is figuring out if a deal 
really is a deal. This guide helps you clear that hurdle with a series of 
worksheets and online tools to help you “run the numbers” on fix and 
flips and rental properties. This takes the guesswork out of investment 
properties and puts you on the road to financial success.

THE FORK IN THE ROAD
You’ve run the numbers and determined that the property you’ve found is a deal. Next comes a 

fork in the road. Will you wholesale the house or fix & flip it for more even more gain? Here’s where 
Connected Investors and Really Flip comes in again to help overcome the obstacles.

YOU NEED FUNDING
When you’re fixing and flipping, you need FUNDING. Connected Investors 
launched the Connected Investors Exchange (CiX.com) where investors 
find lenders who compete to fund their deals. Loans for investment 
properties used to be a major roadblock for investors. CiX solved that 
problem with an easy online portal direct to lenders who specialize in 
assetbased lending. CiX was developed in partnership with LendingTree®.

W H E N  Y O U  D E C I D E  TO  F I X  A N D  F L I P  I T

FIX IT & FLIP IT? OR WHOLESALE QUICK FLIP IT?

http://CiX.com
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YOU NEED TO UNDERSTAND FUNDING INVESTMENT REAL ESTATE
When you’re ready to fund your first or next investment property, it’s 
important to recognize and deploy the right kind of funding to help you 
meet your objectives. “Get Funded” is a comprehensive book that covers 
every aspect of funding investment real estate using assetbased lenders. 
Visit CiX.com/book

YOU NEED TO FIX IT
You found the property, figured the numbers and funded the deal, and 
did the work to fix it. In this guide, you’ll find even more information on 
Due Diligence, Figuring out What to Fix and Why, Understanding What 
Buyers Want, Getting Ramped Up for the Rehab, Learning What Stuff 
Costs and Getting It All Done.

YOU NEED TO FLIP IT
You found the property, figured the numbers and funded the deal, and 
did the work to fix it. In this guide, you’ll find even more information on 
Pricing the Property, Prepping it For Sale, Marketing, The Buyer & The 
Contact, and finally, Closing the Deal.

FIXIT!
THE HOUSE FLIPPER’S ROAD MAP TO STAYING ON COURSE

W H A T  T O  F I X  A N D  W H Y  •  A V O I D I N G  T H E  “ G O T C H A S ”  •  D U E  D I L I G E N C E 
R A M P I N G  U P  F O R  T H E  R E H A B 

HOW TO GET READY…IT’S GO TIME!
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FLIPIT!
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YOU DID THE WORK TO FIND IT… YOU FIGURED OUT THE NUMBERS...
YOU FOUND THE SOURCE TO FUND IT...YOU BOUGHT THE PROPERTY AND FIXED IT… 

NOW IT’S TIME TO FLIP IT!
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YOU NEED TO WHOLESALE IT
Wholesaling takes the “fix” out of fix and flip. Wholesalers flip properties 
or more specifically, the contracts on properties to investor buyers. 
The specialize in finding great deals, placing them under contract 
and working with investors to close the deal. Wholesalers are in 
high demand and it’s a great business model for making impressive 
income for the ambitious deal finders. Learn more in the Flip It Quick! 
Workbook.

W H E N  Y O U  D E C I D E  TO  Q U I C K  F L I P  I T
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SECTION 1: 
WHAT IS WHOLESALING
Quick Flipping Real Estate Contracts
A Wholesaler takes the “fix” out of fix and flip, and 
simply flips properties. More often than not, they 
flip only the contract on properties to fix and flip 
investors or buy and hold landlords who purchase 
the property through an assignment of the contract1.

What Wholesaling Isn’t

Wholesaling is NOT buying a property, fixing it and selling it to a retail buyer. Wholesaling involves 
putting the time in to locate properties, negotiate with owners, and then market that property to 
another investor. Wholesale properties often need repairs and and fix and flip rehabbers are most 
often the buyers for these kinds properties. Buy and hold investors (landlords) are also buyers of 
wholesale properties. 

Success comes in finding properties at below market prices, and re-selling them to investors while 
collecting a wholesaler’s fee (it’s kind of like a finder’s fee and often called an assignment fee). The 
most successful wholesalers do a lot of marketing to find great properties and make a lot of offers to 
get the best deals. 

Wholesalers are an important part of the house flipping industry - they provide a valuable service for 
fix and flip investors who don’t have the skills or time to consistently search for properties. A good 
wholesaler can make a great living when they keep consistent deal flow and build a good network of 
investor buyers.

The Wholesale Transaction

At its most basic here’s a typical wholesale transaction from start to finish. Master these eight steps 
and make them repeatable for a sustainable wholesaler business model.

1 More on assignments at the Connected Investors Blog: connectedinvestors.com/blog/Articles/flip-it/

Assignment means transferring the 
rights or obligations to another person. 
In the case of wholesaling real estate, the 
wholesaler uses an assignment agreement 
to transfer the right to purchase a property 
to another individual or entity. 

http://connectedinvestors.com/blog/Articles/flip-it/
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3. Property Visit & Evaluation
A property visit gives the wholesaler the opportunity to assess the condition of the property and 
begin to evaluate the value of the property. What repairs are needed and what will the property 

be worth once renovated?3 What are the seller’s needs and wants and can a deal be made?

4. Offer & Contract with Seller
After the property visit and evaluation, the wholesaler makes an offer to the seller with a 

contract that includes an assignment clause. 

5. Find Investor Buyer
With the property under contract, the wholesaler finds an investor/buyer to purchase the 

property through the assignment clause. 

7. Contract with Buyer
The wholesaler contracts with the interested investor/buyer to purchase the property with 

the assignment agreement.

6. Arrange Property Visit for Buyer
Most investor/buyers will want to do a thorough inspection of the property. The wholesaler 

typically makes the arrangements with the seller.

8. Collect Wholesale Fee
When the investor/buyer closes on the purchase, the wholesaler is paid the wholesale fee 

(typically from the closing on the purchase of the property).

2. Connect with Sellers
Successful marketing = good leads. In the initial phases of the deal, the wholesaler follows 

up on leads, evaluates the potential of lead and the deal and schedules a visit to the 
property for further evaluation

2 In the FIND IT workbook, we cover all aspects of finding deals on properties. See the Resources Section for access to the Really Flip 
Training and Resources Center

3 We cover this in detail in FIGURE IT complete with a Inspection Guide, Budget and Formulas. You’ll find it in the Really Flip Training and 
Resources Center

1. Marketing to Find Properties
Successful wholesalers are “marketing machines” who use multiple channels to find great 

deals on investment quality real estate.2



©2016 REALLY FLIP • FLIP IT QUICK! • CONNECTED INVESTORS.COM  HOW TO TURN YOUR FIX AND FLIP MASTERPIECE INTO CASH10

Alternative Wholesale Transactions

Not every wholesale transaction follows the path we outlined above. Some wholesalers actually 
close on the purchase of the property and then remarket the property. For example, most REOs4 do 
not allow contract assignments, so closing on the purchase is the best route to quick flipping most 
REOs. This can be a viable strategy for the wholesaler with funds to close deals, and who aren’t 
concerned with the risk of getting “stuck” with a property that was intended for a quick flip.

Wholetailing

Some wholesalers also do something commonly known as “wholetailing” - which is a hybrid of 
wholesaling and retailing. Using this strategy, the wholesaler closes on the purchase and does some 
level of sprucing the property up. It can be as simple as de-trashing and a bit of landscaping or going 
all in and replacing a roof, for example. Each of these decisions should be based on the market and 
the numbers (costs and potential profits) on the property. Once the property has been spruced up 
but not fully renovated, it can be re-sold (still with some warts) to a broader market than a complete 
junker can attract.

Wholesaling real estate is a lucrative business. The most successful wholesalers develop 
a repeatable process of finding deals, effectively working with sellers and developing a 
network of investor buyers who can close quickly. Wholesalers are in high demand, no 
matter what the conditions. Investors are always looking for great deals on investment 
quality properties, but often don’t have the time to seek them out themselves. 

4 REO means “real estate owned.” REOs are simply bankowned properties that are most often listed on the local MLS  
(Multiple Listing Service).
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SECTION 2: 
THE WHOLESALER’S JOB
THE WIIFM (WHAT’S IN IT FOR ME?)

In most markets, good wholesalers are in high demand. Many active fix and flip investors don’t 
have the time to chase deals and also fix and flip houses unless they have a team dedicated to the 
acquisition process. This is where you step in. Wholesalers who are able to deliver will build repeat 
business and can make thousands per deal - over and over again.

Once you’ve developed your marketing techniques and established a solid investor buyer list, the 
process becomes streamlined and it’s possible to do multiple deals each month and even weekly for 
the most ambitious. Whether you’re in a slow market or a hot market, there will 
always be buyers and there will always be sellers. The key is to 
position yourself as the “go-to” house buyer in 
the seller’s mind and the go-to 
wholesaler for 
investors in 
your area.

The Successful 
Wholesaler

As wholesaler, 
you have two 
primary customers: 
Home Sellers and 
Home Buyers. The 
most successful 
wholesalers learn how 
to effectively meet 
the needs of each - and 
when they do, they can 
make very nice paychecks 
from every wholesale 
transaction.

REAL ESTATE WHOLESALER, INC

Job Description: Professional Real Estate Wholesaler

General Description:

Finds great deals on properties and passes those deals along to end buyers through a contract 

assignment.

Primary Job Functions:

•   Implement easy-to-manage marketing techniques that result in multiple motivated seller leads 

each week

•   Manage and follow up on leads using a quality investor website like the DealinSite web system 

for Real Estate Investors

•   Visit subject properties and evaluate them for profitability. Consult with seller to determine 

motivations and needs

•  Develop a buyer’s list and manage relationships with potential end buyers (real estate investors)

•   Negotiate and execute purchase agreement contracts with sellers that includes an assignment 

clause. Sell the contract to investors

•  Present information about properties to investor/buyers

Required Skills and Resources:

•  Finding Deals using the FIND IT Workbook along with a DealinSite professional real estate 

investor’s website

• Running the Numbers on properties using the FIGURE IT Cheat Sheets and Apps

• Communicating with Sellers and creating win-win purchase agreements

• Writing up a simple purchase agreement (use the Contract App)

•  Communicating with Investor/Buyers regarding potential investment properties. Use online 

marketing tools like those found in Connected Investors including the Marketplace and DealinSite.

Work Status: Part- or Full-Time. Flexible Schedule.

Travel: Regular local travel to visit potential properties
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REAL ESTATE WHOLESALER, INC

Job Description: Professional Real Estate Wholesaler

General Description:

Finds great deals on properties and passes those deals along to end buyers through a contract 
assignment.

Primary Job Functions:
•   Implement easy-to-manage marketing techniques that result in multiple motivated seller leads 

each week

•   Manage and follow up on leads using a quality investor website like the DealinSite5 web system 
for Real Estate Investors

•   Visit subject properties and evaluate them for profitability. Consult with seller to determine 
motivations and needs

•  Develop a buyer’s list and manage relationships with potential end buyers (real estate investors)

•   Negotiate and execute purchase agreement contracts with sellers that includes an assignment 
clause. Sell the contract to investors

•  Present information about properties to investor/buyers

Required Skills and Resources:
•  Finding Deals using the FIND IT Workbook along with a DealinSite professional real estate 

investor’s website

• Running the Numbers on properties using the FIGURE IT Cheat Sheets and Apps

• Communicating with Sellers and creating win-win purchase agreements

• Writing up a simple purchase agreement (use the Contract App)

•  Communicating with Investor/Buyers regarding potential investment properties. Use online 
marketing tools like those found in Connected Investors including the Marketplace6 and DealinSite.

Work Status: Part- or Full-Time. Flexible Schedule.

Travel: Regular local travel to visit potential properties

5 Check the Resources Section for a direct link to the Really Flip Training & Resource Center

6 The Marketplace at connectedinvestors.com is searchable online property listings that connects buyer and sellers through a network 
of more than 250,000 investors. www.connectedinvestors.com/property. Post properties using the “Add Property” link.

http://www.connectedinvestors.com/property
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Like any successful business venture, there is some ramp up time. You need to educate 
yourself about your market, gather the tools to get the job done efficiently and profitably, 
and get to work. Once you get your systems and processes in place, it’s like “wash, rinse, 
repeat” and you can do deal after deal in an easily repeatable fashion. 

THINK ABOUT 
THIS

1. Look over the Wholesale Transaction.

What steps in the process are you most unfamiliar with? Jot each down below 

and then identify training or resources to help you master each step of the 

transaction.

2.  Review the Real Estate Wholesaler, Inc job description.

What skills will you put to use to become a successful wholesaler?

What skills will you build?
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SECTION 3: 
THE MARKETING MACHINE - SELLERS & BUYERS
The foundation for success as a wholesaler is the 
ability to locate investment quality properties. In any 
area and in any market, there are motivated sellers 
who want to sell their property quickly and easily. 
For any number of reasons, they don’t want to go the 
traditional route of listing the home with a real estate 
agent. As a wholesaler, it’s up to you to take the non-
traditional route to finding these sellers.

How to Market to Sellers

Some of the most effective ways to find great deals on 
investment quality properties include:

•  Defaulted Properties - this includes properties in the pre-foreclosure stage, courthouse auctions 
and bank-owned properties listed through auction sites, and REOs listed on the local MLS.

•  Direct Mail - this is one of the most effective methods for locating investment quality properties. 
Using targeted mailing lists such as absentee owners, high equity owners, tax defaults, estates, 
pre-foreclosure and farm marketing, wholesalers can locate great deals on investment quality 
properties.

•  Bandit Signs -these signs get the attention of a wide range of 
potential sellers through the use of roadside “We Buy Houses” signs. 

•  Driving for Dollars - it’s a time consuming but highly effective way to 
locate properties. Identify target areas and drive them looking for the 
tell-tale signs of a motivated seller. Follow up with direct mail or go 
straight to the sources with Door Knocking.

•  Door Knocking - used along with Driving for Dollars, door knocking 
can put you in direct contact with motivated sellers or the neighbors 
of motivated sellers.

•  Craigslist - along with other online classified ad sites, this method helps build awareness that 
you are a house buyer. You can also locate properties listed by motivated sellers and make direct 
contact. The Connected Investors tool, Deal Dog7, pulls together listings from a wide range of 
online property sources.

Investment Quality Properties 
are defined as properties that can be 
purchased at below market prices and 
may include properties that need repairs, 
properties owned by sellers who need 
to sell quickly for a discount. Sellers are 
often motivated to sell quickly because 
of mortgage default, estates to settle, 
inability to list the property due to time or 
money constraints, rental hassles or any 
number of other motivating factors.

7 Deal Dog and all of the resources mentioned can be found through the links on the Resources Page.
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•  Networking - build your credibility and establish a network of people who know you buy houses. 
A solid network can bring you a lot of quality leads.

•  Property Locators - also called Bird Dogs or Property Scouts, they exponentially expand your 
reach and blanket an area in search of great deals.

•  Digital Marketing - so much business is conducted online and finding great deals is no exception. 
Used along with a DealinSite investor website, digital marketing works 24/7 to bring in leads in a 
cost effective, efficient way.

How to Build your Buyer Network

In the current world of real estate investing, online digital resources have made it easier than ever 
to connect with a solid buyer network. Connected Investors has made it even easier with online 
tools like DealinSite, the Connected Investors Marketplace and a host of other tools8 that remove the 
roadblocks to successful deal making.9

Some wholesalers seek to make a large list of potential buyers but ultimately end up with a small 
group of reliable buyers who close multiple deals. That doesn’t mean you shouldn’t market to a 
larger group of potential buyers, it simply means that the dead wood will weed itself out from your 
initial buyer’s list. Simply put, a solid list of buyers is better than a larger list of buyers who don’t 
take action. 

Where to Find Buyers

There are a lot of innovative ways to build your buyers 
list. Of course, networking at local real estate investor 
groups is one. In addition, try any (or all) of the following:

✓  Develop your Connected Investors profile and 
build your network connections in all of the areas 
you work

✓  Call the We Buy Houses signs and connect with 
the investor buyer who is looking for properties to 
purchase

✓  Continually post on craigslist looking for cash 
buyers

✓  Identify target neighborhoods and look for rental 
properties. Contact the landlord/owner who may 
be interested in acquiring additional properties

When you already have a property 
under contract

•  Put for sale signs in the yard and 
around the neighborhood. You’ll get 
lots of responses.

•  Post the property on the Connected 
Investors Marketplace. It will get 
auto-blasted to investors in the area.

•  Use Postlets.com to create an online 
listing and printable flyer. Your listing 
will get syndicated of a variety of 
real estate websites. You may get a 
lot of tire kickers, so be sure your ad 
specifies “Cash Buyers Only” with 
closing deadline.

8 More information on the platform at https://connectedinvestors.com/platform/connect

9 Connected Investor’s blog features articles on building a buyer’s list and more helpful information for house flippers  
https://connectedinvestors.com/blog/Articles/find-it/

https://connectedinvestors.com/platform/connect
https://connectedinvestors.com/blog/Articles/find-it/


©2016 REALLY FLIP • FLIP IT QUICK! • CONNECTED INVESTORS.COM  HOW TO TURN YOUR FIX AND FLIP MASTERPIECE INTO CASH16

✓  Use online property records search for your target areas. Look for owners of multiple properties 
or LLCs. They may be interested in owning another property in the area. Use the same records 
search to identify investors and do a direct mailing to initiate contact

✓ Look for meetup groups focused on real estate investing (meetup.com)

✓  Attend local real estate auctions to meet and mingle with investment property buyers. Auction 
buyers generally have to pay cash and close within 30 days, so they are great prospects for your 
buyers list

Screening Potential Buyers

Just as you’ll screen sellers for the potential to purchase their property, you should screen new 
buyers to your list for their capacity to close quickly with cash. Remember, a solid list is far better 
than a long list that can’t perform, so be particular about who you do business with.

Potential Buyer Questionnaire

In addition to gathering contact information, find out the following:

1. How will you fund the purchase of a property?

2. What is your typical closing timeline?

3. What is your Optimal Price Point?

4. What is your typical exit strategy?

5. What Locations do you like to invest?

6. What Locations do you avoid?

7. Property type preferences: Bedrooms & Baths____, Age ____Other: _______________

8. Rehab level? Simple or Complex? What is your experience with complex rehabs?

9. Number of properties you’d like to purchase in the next 12 months?

10. Best way to reach you with potential deals?

http://meetup.com
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Marketing to find motivated sellers and finding potential buyers is an ongoing process. 
When done well and done consistently, you can fill your pipeline with potential deals day 
after day, week after week. Good wholesalers can build repeat business and a lucrative 
income when they apply sound business practices including marketing, networking and 
following through on commitments.

THINK ABOUT 
THIS

Marketing is the foundation of a successful wholesale business. Finding great 

deals is a primary focus for any wholesaler.

Really Flip offers wholesalers an entire Training and Resource Center for finding 

great deals on properties.

As you review the different strategies for finding deals, identify the best approach 

for you and your business.

• Which strategies can you use consistently?

• Which strategies fit into your money and time budget?

•  Which strategies will require some ramp up time, and which will you be able to 

implement immediately to launch your business?
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SECTION 4: 
WHAT A GOOD WHOLESALER DOES
When working as the go-between for sellers and investor buyers, it’s important to focus on meeting 
the needs of both of your “customers.” Sellers are looking for an alternative way to sell their 
property and investor buyers want to work with wholesalers who can bring them good deals, good 
information and quick and easy closings.

Working with the Seller

From initial contact to getting the property closed, the seller is relying on you to do what you say 
and see the transaction through to the end. 

•  Building trust with the seller is critical. You’ve got to remember, the seller is seeking an 
alternative solution. They chose not to call a real estate agent for any number of reasons. Your 
initial conversations should work to build trust with the seller. Listen carefully to determine the 
seller’s needs and lay out a series of next steps.

Talking 
Points

First Impressions Matter

“Thank you for contacting me. Yes, I buy houses and I also work with business 
associates who are looking for specific types of homes for rentals and renovation 
projects. Tell me about your house and why you’d like to sell it. Once I know more, 
I can do a little homework to see how I can help (solve your problem). Then, I’d like 
to visit the property with your permission. After that, if it looks like something my 
associates or I can work with, I’ll present you with an offer. But the first thing we need 
to do is talk about what you need help with.”

•  Be clear about what you can and can’t do. It never pays to lead a seller to believe that you can 
pay more than realistic or close on unrealistic timelines. Once you’ve assessed their situation, it’s 
time to do your homework and determine the potential of the deal. Take in their information10 
- what do they need, what is their timeline, what problem are they trying to solve? Use that 
information to set a foundation for moving forward.

Talking 
Points

Setting Realistic Expectations

“You say the house across the street sold for $100,000? I will certainly take that into 
consideration, but I wouldn’t want to promise that I can pay that. Every home is 
different - and I’d like learn more about yours, that way I can give you a fair offer. I’d 
like to see it as soon as possible. When would be a good time? While I’m there, I’ll also 
check out the other homes in the area. This way I can get all the information I need to 
see how we can work together.”

10   At the Connected Investors Blog, you’ll find information on Evaluating Leads and a Seller Info Form to help you gather good 
information on every lead. connectedinvestors.com/blog/Articles/find-it/

http://connectedinvestors.com/blog/Articles/find-it/
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•  Educate the Seller. Like every house, every seller is different. Some won’t care about how you’ll 
buy the house - they just want it to close so they can collect a check. Other sellers will want every 
detail. As you begin working with the seller, pay attention to their mindset. If they want details, 
give them details; if they don’t, don’t. 

Talking 
Points

Help them Understand the Process

“So you’d like to understand exactly how this works? It’s pretty simple. I buy houses 
“as-is” and make the selling process very easy for you. First, I’ll visit the property and 
then I’ll do a market analysis based on the location and condition of the home. After 
that if everything looks workable, I can present you with an offer. Once you accept 
the offer, I’ll need access to the home for further inspection by either myself or my 
business associates. We map out a plan for repairs and from there, we can finalize the 
date to go to closing through a local closing attorney or title office. If everything goes 
as planned, most closings can happen within 30 days. But every house is different, so 
it could take more time or it could take less. Once we get started, I’ll know more.”

•  Say what you’ll do and Do what you say. This further establishes trust and goes a long way 
toward getting the deal to closing. If you say you’ll call back, do so. If you have an appointment to 
see the home, get there early. 

Talking 
Points

Getting a Showing

“Thank you for calling me about your house. I appreciate the opportunity to work 
with you to (solve the problem). I’ve had a chance to do a little market research and 
told you I would call you back. I’m interested in talking with you more and would like 
to see the house today. What time would work for you? I can be there in an hour or 
whatever time will work best for you.”

Following Up after Showing

“Thanks for letting me take a look around. I told you I would get back to you right 
away. After taking a look around, I don’t see anything that would prevent me from 
presenting you with an offer. In fact I have one drawn up already and would like to sit 
down with you to go over it. Once we have an agreement, I’ll get started with further 
inspections so we can work toward closing which shouldn’t take more than (X) days.”

It’s up to you as the knowledgeable professional to guide the seller through the process 
of selling their home in a non-traditional way. Taking the time and effort to build a good 
working relationship with the seller will pay off. Even if you don’t get the deal closed with 
the initial contact, the seller will remember you as someone who is helpful, easy to work 
with and a problem solver. Establish that kind of rapport and it’s likely they’ll call you back 
when they are ready to sell.
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Working with the Buyer

Investor buyers count on wholesalers to bring good information on good deals on investment real 
estate. Being a reliable source of good deals means repeat business. 

When you enter into a contract with the seller, you’re working against a closing timeline. In order to 
get to closing as quickly as possible, it’s imperative that you provide your potential investor buyers 
with good information that allows them to take action.

Presenting the Deal

Investors need solid information to be able to act quickly. In addition to standard information like 
location, bedrooms, baths, square footage and amenities be sure to include the ARV, Comps, the 
needed repairs and any other information your due diligence may have uncovered. It’s better to 
disclose everything up front rather than have the deal fall apart at the last hours. One of the simplest 
ways to present your deal is through the Connected Investors Marketplace11. Entering property info 
is quick and easy and sharing the information with your buyers list is even easier.

Access to the Property

The investor buyer will want to access the property for his or her own inspection and evaluation. 
When working with the seller, you should arrange for access for additional walk-throughs. In some 
cases, you may be able to install a lock box - but access to the property should be cleared with  
the seller.

Easy Closing

Both your seller and buyer are counting on you to make the closing process as simple as possible. 
For the seller, that means clarity in the contract terms and communication throughout the closing 
process. Different sellers will have different needs - be sure you are clear about what they are and 
how you can meet them

For the buyer,  it’s important to have good contracts and a well executed assignment agreement12.  
Make yourself available for follow up calls or documentation that may be needed by the buyer’s 
closing agent.

When you say what you’ll do and do what you say, you’ll build trust with buyers and sellers 
alike. The most successful wholesalers not only have the systems and processes in place to 
keep the deals flowing, they build their reputations and bank their credibility to keep their 
business growing.

11  The Connected Investors Marketplace. connectedinvestors.com/investment-property/

12 More detailed information on Assignments is at the blog connectedinvestors.com/blog/flip-it

http://connectedinvestors.com/investment-property/
http://connectedinvestors.com/blog/flip-it
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FIND IT, FIGURE IT 
FUND IT, FIX IT & FLIP IT!

The entire Really Flip Resource Library, along with  
Digital Tools & Apps are available here:

•  Really Flip Training and Resource Center 
connectedinvestors.com//learn/training/reallyflip-course

RESOURCES

GET FUNDED

www.cix.com Where 
lenders Compete to 
fund your deals. 

Visit www.cix.com/book

The definitive 
publication on 
getting Real estate 
investments funded.

The Really Flip Documentary Series
View and share the documentary that tells the real story of 
flipping houses the good, the bad, the ugly!

• new.connectedinvestors.com/binge

VISIT THE CONNECTED INVESTORS BLOG
We’ve posted a whole lot more on Fixing and Flipping Houses 
whether you’re doing it wholesale or retail. It’s all at the 
Connected Investors blog.

• https://connectedinvestors.com/blog/Articles/flip-it/

Connected Investors is a marketplace + community designed to help real estate investors buy & 
sell real estate backed investments. Inside connectedinvestors.com you can locate off market 

investment properties, connect with local real estate investors and turn on software solutions to 
help you get your first or next deal done.

http://connectedinvestors.com//learn/training/reallyflip-course
http://www.cix.com
http://www.cix.com/book
http://new.connectedinvestors.com/binge
https://connectedinvestors.com/blog/Articles/flip-it/
http://connectedinvestors.com
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