
M A L L O R Y
D A C H E N H A U S E N

R E S I D E N T I A L  R E A L T O R ®

E X P E R I E N C E

E D U C A T I O N

S E L L E R S  -  R E S A L E ,  L U X U R Y ,  C O R P O R A T E ,  O U T  O F  S T A T E

Educating Clients,  Market Research, Price Analysis & Opinion,
Top of Mind Marketing, Preparing & Analyzing Contracts,
Qualifying Buyers,  Streamlined Contract to closing 

BUYERS - FIRST TIME, MOVE UP, RELOCATION, NEW CONSTRUCTION

Educating Clients,  Financing Option Overview, Market Research,
Showing Tours,  Offer Analysis & Contract Preparation.
Negotiation, Transaction Management

T :  4 8 0  2 8 6  8 7 8 7

E :  M A L L O R Y @ E L P I S R E A L E S T A T E . C O M

W W W . E L P I S R E A L E S T A T E . C O M

E L P I S  R E A L  E S T A T E  B O U T I Q U E
1 8 2 0  E A S T  R A Y  R O A D
C H A N D L E R ,  A Z  8 5 2 2 5

B A C H E L O R  O F  S C I E N C E ,  M A J O R  I N  B U S I N E S S  M A N A G E M E N T
E L L E R  C O L L E G E  O F  M A N A G E M E N T ,  U N I V E R S I T Y  O F  A R I Z O N A
2 0 0 5  -  2 0 0 9

P E R S O N A L  F A C T S

C O N T A C T

Experienced, knowledgable, and trusted REALTOR®  helping
clients buy and sell residential real estate throughout the
greater Phoenix metro area with a special emphasis on the East
Valley - Ahwatukee, Chandler, Gilbert, Mesa, Queen Creek, San Tan
Valley, Scottsdale and Tempe

P R O F I L E

fb.me/mdachenhausen

@mdach

pinterest.com/mdach

D E S I G N A T I O N S  &  M E M B E R S H I P

linkedin.com/in/mdach

A R I Z O N A  S C H O O L  O F  R E A L  E S T A T E  &  B U S I N E S S
S A L E S P E R S O N  L I C E N S E
2 0 1 1

M E M B E R  O F  T H E  N A T I O N A L  A S S O C I A T I O N  O F  R E A L T O R S
( N A R ® )

M E M B E R  O F  T H E  S O U T H E A S T  V A L L E Y  R E G I O N A L
A S S O C I A T I O N  O F  R E A L T O R S  ( S E V R A R )

A C C R E D I T E D  B U Y E R ' S  R E P R E S E N T A T I V E  ( A B R ® )

F a m i l y  -  H u s b a n d  ( R y a n ) ,  S o n  ( C a m d e n  -  2 ) ,  B a b y  # 2  ( J u l y  2 0 1 6 )
P e t s  -  2  C h o c o l a t e  L a b s  ( J a k e  &  M a i a )
H o b b i e s  -  B a k i n g ,  C r a f t i n g ,  G o l f ,  H i k i n g ,  T r a v e l i n g
F a v o r i t e  S p o r t  T e a m s  -  B e a r s / S e a h a w k s ,  U o f A  W i l d c a t s
W a n n a b e  f o o d i e  w i t h  a  m a j o r  s w e e t  t o o t h
B o r n  a n d  r a i s e d  i n  t h e  M i d w e s t  ( W h e a t o n ,  I L )
S i g m a  K a p p a  S o r o r i t y  a l u m n a

ABR designees have obtained specialized training and
education to provide outstanding service to buyer clients

S E L L E R  R E P R E S E N T A T I V E  S P E C I A L I S T  ( S R S ® )
SRS designees are members of an elite group, who have
completed training to be seller client advocates.

G R A D U A T E ,  R E A L T O R  I N S T I T U T E  ( G R I )

GRI designees have completed over 95 hours of classroom
instruction and examinations taught by leading real estate
instructors from around the state.


