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Sales Forecasting 

 

 

Accurate sales forecasting enables sales leaders to make informed business 

decisions.  Oracle sales cloud offers enterprise-level forecasting capabilities that 

help sales reps accurately estimate sales and give sales managers the information 

needed to project achievable sales revenue.  Sales reps and sales managers can 

view, manage and submit real-time forecasts using desktop, tablet, or smartphone 

devices. Embedded analytics and custom reporting capabilities provide intelligence 

that sales teams can use to improve forecast accuracy. 

  

K E Y  F E A T U R E S  

• Revenue and Unit-Based 
Forecasting 

• Real-time forecast visibility 

• Line and product-level adjustments 

• Time period adjustments 

• Formal submission process 

• Change indicators 

• Adjustment visibility 

• Historical Snapshots 

• Prebuilt reports with advanced 
visualizations 

• 13 months of forecast trend data 

K E Y  B E N E F I T S  

• Get an accurate view of the entire 
business with real time forecasts 

• Monitor key pipeline, forecast and 
quota ratios 

• Track subordinate commitments 

through a formal forecast 
submission process 

• Enhance sales performance 
through scheduled pipeline reviews 
and coaching sessions 

• Identify seasonal trends with up to 

13 months of historical forecast 
trends 

• Leverage modern best practices 
and tailor forecasts to match 
business requirements 

 

Forecast Anytime, Anywhere 

Oracle Sales Cloud’s easy-to-use forecasting tools are optimized for use on smartphones and 

tablets, allowing sales reps and sales managers to maintain accurate forecasts anywhere, 

anytime.  

       

Image 1: View, submit, or adjust forecasts using the Oracle Sales Cloud Mobile app. 

Gain Insights 

Embedded, prebuilt reports display forecast details and comparisons in a simple, graphical 

format.  Custom reporting capabilities offer expanded insights.  

 Analyze forecast dollars next to won revenue and open pipeline by month.   

 Compare projected forecast to target quota and pipeline revenue. 
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O R A C L E  C U S T O M E R  E X P E R I E N C E :  
S A L E S  C L O U D  

• Complete: A comprehensive sales 
solution focused on driving 
performance and connecting 
business processes. 

• Innovative: Productivity-driven 

apps offering deep customer 
insight with the flexibility to adapt 
and differentiate. 

• Proven: Power global sales 

organizations and leverage 
recognized industry expertise for 
secure and scalable global 
operations. 

R E L A T E D  P R O D U C T S   

• Oracle Sales Performance 
Management Cloud 

• Oracle Incentive Compensation 

• Oracle CPQ Cloud 

• Oracle Marketing Cloud 

• Oracle Service Cloud 

• Oracle Commerce Cloud 

• Oracle Social Network Cloud 

• Oracle Transactional Business 
Intelligence Enterprise for CRM 
Cloud Service 

 

 

 
 
 
 
 
 
 

 

 

 
 

 

 Review forecast items and open pipeline. 

 View forecast comparisons for each sales rep on the team. 

 

Image 2: Sales reps and managers can see a quick snapshot of pipeline vs. forecast vs. quota. 

Adjust for Accuracy 

Sales managers and executives can view up-to-date forecasting data and can easily make 

adjustments to improve forecast accuracy.   

 Adjust forecast values at an item level. 

 Make adjustments to product or territory totals. 

Forecast adjustments are clearly identified throughout the forecast hierarchy, allowing 

managers to quickly view the changes made by sales reps and managers on their team. 

 

Image 3: Sales Managers can edit forecasts by forecast item. 
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Image 4: Sales Managers can edit forecast totals by product. 

 

Manage Sales Performance 

Sales forecasting is fully integrated with Oracle Sales Cloud’s sales performance management 

solution.  

 Track performance by time and product or sales territory. 

 Review projected quota attainment. 

 View forecast rollups by territory hierarchy. 

 

Image 5: Sales managers can view forecasts by territory. 
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Gain Enterprise-Level Forecasting Capabilities 

Built on an extensible framework, Oracle Sales Cloud offers a complete forecasting solution 

that is both robust and customizable to meet the unique needs of large enterprises. 

Capabilities include: 

 Matrix rollups 

 Revenue splits 

 Overlay forecasts 

 Custom fiscal years 

 Delegated forecasting administration 

 Formally scheduled forecasting submission windows 

 

Image 6: Oracle sales cloud offers sales credit adjustments. 

 

Oracle Sales Cloud offers easy-to-use tools that allow sales reps to create accurate forecasts 

and give managers the insights they need to make informed adjustments.  Mobile forecasting 

capabilities and an array of forecasting options fit the needs of complicated sales forces and 

large enterprises. 

 

 

C O N T A C T  U S  

For more information about Oracle Sales Cloud Sales Forecasting, visit oracle.com or call 

+1.800.ORACLE1 to speak to an Oracle representative. 

C O N N E C T  W I T H  U S  

  cloud.oracle.com/sales-cloud 

  facebook.com/OracleSalesCloud 

         youtube.com/OracleSalesCloud 

  Oracle Applications Blog 
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