Gary P. Nantz
4068 Dog Hill Lane
Dorrance, KS 67634
Phone: 634-254-6352
Email Address: garypnantz@teleworm.com

Objective:
Learning new possibilities of trade and international sales support to deal with challenging business environment jobs, searching for the opportunity to serve the advanced level sales requirements of the firm and to offer it with the best integrated results.
Profile/Summary:
· Sales coordination and international sales accounts management
· Effective business interaction with the key parties
· Wide ranging sales experience
· Professional business development support
· Strategic business planning and forecasting
· Administered sales management system
Skills:
· Research and execution abilities
· Capable of handling complex business issues and strategic matters
· Effective business correspondence with powerful interactions
· Quick learning aptitude and analytical sense
· Strong network development capacities
· Customer relationship management and public relations
Technical Skills:
· Basic Microsoft Skills
· Advanced Project Development
· Familiar with advanced Information Technology (IT) applications
Education:
· Completed associate degree program for sales and marketing
· Master of science in marketing and sales management London School of Business and Finance
· Certified business program in advanced technology applications for international business and trade


Professional Experience:
Thomas Technology and Solutions Inc. Dorrance, KS
Designation: Sales Coordination Support
Period: 18 months
Role and Responsibilities
· Ensuring strict business control in compliance with organizational policies and procedures
· Establishing effective sales support team to facilitate speedy and quick settlement of contracts
· Supervising development of contract with observation of legal rules and formalities
· Developing commercial business values to ensure long term sustainable growth of sales and revenue
· Forecasting sales measurements and identifying marketing scope for the development of effective business plans
International Quality Engineering Inc. San Diego, CA
Designation: Assistant Sales and Accounts Manager
Period: 2 years
Role and Responsibilities
· Identified and interacted with the challenging business requirements in relation to the management of sales system
· Managed heavy work loads and sales schedules
· Ensured completion of deals and settlement of contract on time to enhance customer satisfaction
· Recording and solving client issues in connection with administration of action plans
Achievements:
· Given due recognition as a sales operations support in solving professional matters and managing a support team that deals with the complexities of functions
· Received 'Business Analyst of the Year' for comprehending highly complexed international trade functions to apply innovative strategies and plans that give well calculated results
Affiliations:
· Rewarded with membership of an institution, ensuring human resource development support, as a part of completion of a successful business research projects as a sales intern
· Received a certification of excellence for analyzing market requirements with accurate measures and performances


[bookmark: _GoBack]Mobility and Flexibility:
Research and market based understanding of functions to deal with customer queries and business review. Capable of calculating sales performances with exact technical measures and scientific sales forecasting. Updated understanding of technology applications to handle heavy work loads with proper database management system.
Declaration:
I, hereby state that the details given above consist of the true facts.
(Signature)
Gary P. Nantz

