Your Name

Address, City, State Zip Code
Phone Number « E-Mail Address

Resourceful and diverse revenue producer with vast skills and abilities that span more than two decades in:
sales, the establishment of long-term, lucrative relationships, comprehensive product knowledge and superior
client services.

Interpersonal and articulate, able to pursue initiatives that capitalize on strengths and opportunities, and proven
to successfully identify and shepherd the process from the first meeting to the closing of transactions.

Excel in the management and mentoring of others with an innovative approach that encourages and enables
attainment/exceeding of imposed goals and objectives, a collaborative team approach and the desire to succeed.

AREAS OF EXPERTISE

= Strategic Sales = |eadership/Mentoring

= Business Development = Product Information/Management
= Revenue Generation = Global Account Management

= Relationship Cultivation = Client Presentations/Relations

PROFESSIONAL HISTORY

Company Name — City, State
Vice President = Head of Sales 06/2009 — Present
= Spearhead the rapid growth and sales strategy in  XXXX with limited staff of four sales/product specialists with
emphasis on low-latency electronic-trading, executable streaming prices (ESP), request-for-quote (RFQ), execution
algorithms, price aggregation, white label solutions and integrate liquidity with third-party partnerships.
= Drive cross sell, up sell and net new business to other E-exchange businesses (Currenex, FX Connect, Fund
Connect) and the derivative product suites for State Street’s D2D and D2C marketplace to complement their #1
ranked XXXXXXX business with $19 trillion AUM as well as their #1 ranked Investment Advisory business
with $1.9 trillion assets under management.
= Transitioned 50 personally established Tier I relationships, rebuilt client associations and managed on-boarding,
integration and account management efforts with global banks, regional dealers, hedge funds, money managers,
proprietary trading, FCM’s and algorithmic trading firms.
= Negotiate contracts and fee sharing agreements between partners, clients and attorneys.
Key Accomplishments
= Established the sales roadmap and commercial proposition that attracted clients to the XXXXX platform
consisting of hedge funds, banks, proprietary/algorithmic traders & real money buy-side clients.
= Exceeded volume goals by 40% monthly, achieved 5-7% market share & met first year revenue of $4mm-+.
» Increased trading volume for a new Treasury benchmark platform from $0 to $15 billion within eight
months in the aftermath of the historical market downturn and ultra-competitive market space.
= Secured 100+ accounts currently on board with a UST trading volume that has exceeded $ 15 billion ADV.
= Successfully launched the first and only fully electronic T-Bills trading platform in May 2010.
= Improved functional requirements for XXX-based traders leading to increased activity and liquidity.
= Contracted first Fixed Income clients for XXXXXXX, which is the #1 in FX in North America.

Company Name — City, State
Consulting = Director = Institutional Sales 02/2009 — 05/2009

= Provided strategic consulting, business plans, partnership opportunities and sales execution.
= Introduced approximately 20-25 major Tier | accounts to firm.
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Your Company — City, State
Vice President = Senior Sales Account Manager 08/2006 — 12/2007

= Jointly defined ecommerce strategy, sales & account management plans primarily focused on rates and
financing products with particular concentration on the UST benchmark platform offering.
= Team lead for functional trading requirements GUI/STP/platform design.
Key Accomplishments
= Escalated client activity 100% and contributed more than 20% to revenues of $2 million in eight months.
= Delivered six products in eight months while managing solution development, sales & marketing.
= Enhanced platform visibility and introduced key liquidity providers for two product launches.
Your Company — City, State
Vice President = Senior Sales = Account Manager/Major Accounts Team 08/2003 — 08/2006
= Managed total client responsibility and oversight for projects, client strategy, revenue targets, professional
services & solutions from pre-sales through delivery. Relationships included: XXX, XXX, XXX, XXX, XXX
and XXX with global coverage of more than 200 traders.
Key Accomplishments
= Pioneered sales of the firm’s first multi-asset trading software to clients, resulting in $200M new revenue.
= Generated $6 million in revenue and exceeded sales quota by 125% in 2005/2006.
= Magnified year over year sales growth by 50% in 2004, 2005 and through Q3 2006.
Your Company — City, State 09/1989 — 08/2003
Financial Advisor = Global Wealth Management — City, State 10/2000 — 08/2003
= Prospected and maintained 100 clients with total assets under management of $10 million in the first year.
= Chosen by regional managers to navigate smaller private wealth management clients to the retail platform to
better service their overall needs for separately managed accounts, financial planning, insurance products.
Key Accomplishments
= Achieved top sales in Variable Annuity Sales Nationally for Q1 2003 out of 7000 advisors.
Senior Sales Associate = Private Wealth Management — New York, NY 04/1999 — 10/2000
= Structured product formation, alternative investment selection, execution of trading strategies and portfolio
construction for ultra-high net worth individuals and middle market clientele.
= Participated in client meetings and investment selection processes. Collaborated with investment
representatives, support divisions and specialty product groups to advise prospective clients on asset allocation
mix and portfolio recommendations.
Key Accomplishments
= Added $500 million to team revenues through coverage of ten middle-market Fixed Income/Equity clients.
Associate Vice President
Taxable Fixed Income Trader/Desk Manager 03/1991 — 03/1999
= Oversaw team responsible for the trading of all TFI products for the managed account business with a group
balance sheet that exceeded $47 billion AUM and $400+ million in revenue, the firm’s third largest revenue
generating division.
= Traded with broker/dealers and internal retail system all fixed income products for 300 independent advisors.
Key Accomplishments

= Advanced commissions generated from $2 million to $12 million annually for five consecutive years.
= |nstituted electronic trading and pre-post-trade order management that culminated in a 300% improvement
in performance and trade execution for institutional and retail clients.

Operations = Liaison — City, State 09/1989 - 03/1991

EDUCATION & LICENSES

Your University — City, State = Bachelor of Arts = Political Science
FINRA Series 7 = 63
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America's #1 Online Resume Builder
With Cover Letters

it Easy-to-use, guides you through step-by-step
i Resume templates, writing samples and tips
it One-click designs for the professional look you want

i Start from scratch or upload your resume

Try It Free! =2

Already have an accourt’?
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Muitiple Formats Mo More Writer's Block One-Click Designs Live Help

Write a resume - in minutes

four resume Is often your first and only chance to make a great
Impression on an employer. Managers will scan your resume for
just 10 seconds to see if you're right far the job.

That's wityy your resume needs to be attractive and stand out. It
needs to be well-written and highlight your skills to your best
advantage.

The problem = most people don't know hoey to write a great
resume and don't have the design skills to make it ook
professional.

: Our Fesume Builder is designed to make resurme-writing fast
and easy

i WWe match you with the right template and, in just one click, you
can choose a professional design that will help you win the job.

= Our unigue Text Tuner™ allows you to choose from hundreds of
expert-written examples - no mare writer's block!

Get the "most impressive resume builder on the market today".
There's no risk; no obligation. VWe're so confident that you'll love
aur resume builder that you can try it for FEEE.

A Live Help
i click horo

Phione and Chat Hours:
7 Days a Week 6am ko midnight EST

According to our partners..."the most impressive resume
builder on the market today."

“YaHoO! hdtjobs EmploymentGuide.com
¥ Job.com orifargetjobs
“Rlet=Temps Joined...-

Customer Reviews

"I was completely unaware of what companies are loaking for
in a resume. This product helped me word and format my
professional resume and the examples were extremely useful.
Crwverall, this is a great product. | would highly recommend
these services." - A. Danihels

"This resume tool iz s0 much better than templates - just
upload ar enter your resume content and you get yvaur choice
of designs. It's magicall Anyane can benefit from this toal:
from students to executives!" - Belinda Yanda

View more reviews =
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