CORE SKILLS & STRENGTHS
· Strong work ethics – High level of integrity and moral standards.
· Communication skills – Excellent interpersonal, networking, presentation, persuasion, influencing, negotiation and closing skills. Works effectively in a collaborative environment.
· Self-starters – Responsible and self-motivated with positive attitude and tolerance.
· Strong organizational and time management skills.
· Thinks strategically and analytically, multitasks and prioritizes.
PROFESSIONAL SALES EXPERIENCE
ABC Medical Services       Springfield, IL       2003 – Present
Medical Sales Representative
HIGHLIGHTS OF SALES PERFORMANCE
Sales Initiatives:
· Performed as a link between pharmaceutical company and doctors, pharmacists and hospital teams – Was constantly present at medical presentations to ensure thorough knowledge/awareness regarding latest/new medical products on the healthcare market.
· Specialized in hands-on knowledge/experience in scores of medicine/medical devices and addressed medical professionals’ questions convincingly.
· Worked independently and as a team to generate professional meetings with health-care professionals in order to sell medicinal products.
· Set up conferences and seminars for doctors, medical staff and professionals so that this information could be relayed optimally
· Promoted and presented company’s pharmaceutical/medical-device products at hospitals, clinics and pharmacies.
Sales Market Research:
· Analyzed and carried out market research to come up with innovative methods to generate greater sales.
· Kept up-to-date with competitors’ products and sales actions.
