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Sales Professional

QUALIFICATIONS PROFILE

Goal-oriented and highly motivated sales professional, armed with in-depth knowledge and progressive experience in sales management. Interested in providing significant contribution to sales industry, with the commitment to continue demonstration of proven success over the years. Known for remarkable ability to consistently meet and exceed organizational goals and objectives. Equipped with first-rate management skills in leading and training other professionals to achieve continuous growth and development. Highly capable of utilizing exceptional communication and interpersonal skills in dealing with diverse levels of individuals. 

AREAS OF EXPERTISE


Revenue Generation
Cost Reduction Strategies
Training Facilitation
Human Resource Services
Event and Tradeshow Management
Calendar and Scheduling
Marketing and Networking
Cold Calling
Business-to-business (B2B) Sales


PROFESSIONAL EXPERIENCE

Cellular Sales Verizon  Houston, TX	2009–Present
DISTRICT SALES MANAGER (2011–PRESENT)


Manage the sales of wireless technology solutions for business and consumer accounts. Preside over the hiring, coaching, directing, and training of 30 sales representatives and 4 managers. Effectively facilitate the training of more than 70 employees from several markets on professional consultative sales.
· Made a reputation for generating the highest amount of money within a single month in Coastal Texas market.
· Earned recognition for placing in the top 10% of sales representatives in the area prior to gaining advancement as District Manager.
· Significantly increased annual revenue by 8% in 2011.
 
EVENT COORDINATOR (2010–2011)


Established a team encompassing 15 staff for outside events and tradeshows. Organized the schedule of events for Coastal Texas region.
· Boosted total revenue by up to 110% over the previous year. 
· Yielded 22% savings in operating costs, leading to the growth of project profitability.

NATIONAL TRAINING TEAM MEMBER (2010–2011)


Provided effectual training to several markets, such as Miami, Orlando, Philadelphia, Upstate New York, Knoxville, College Station, Beaumont, Austin, and San Antonio. Shared knowledge to new representatives on Cellular Sales’ fundamentals of business to achieve professional development.
· Successfully maintained position in the top 10% of sales representative and leader in each market.
· Delivered significant sales training classes in the National Training Facility.



PDI, Inc.  Houston, TX	2009
PRACTICE MANAGEMENT CONSULTANT FOR AMERICAN EXPRESS


Held full accountability for outside sales to physicians and medical practices for American Express Services. Effectively performed daily prospecting to 25 to 30 offices.
· Drove efforts toward the achievement of project goals and organized appointments and follow-ups.
· Successfully met personal performance in each of the 4 months in the field.  

Independent Insurance Sales Representative 	2007–2009
INSURANCE BROKER-OUTSIDE SALES REPRESENTATIVE


Spearheaded a team with eight representatives through Medicare Advantage Plans. Guaranteed adherence to professional standards in the insurance industry covering continuing education and ethics certification.  
· Established community relationships with assisted living homes and long-term care facilities. 
· Exemplified expertise in selling several policies through cross-opportunity discovery.

Liberty Mutual  San Antonio, TX	2004-2007
INSURANCE SALES REPRESENTATIVE


Worked collaboratively with school districts, employer groups, and alumni organizations for Liberty Mutual Group Savings Plus program. Efficiently performed business-to-business (B2B) sales for voluntary benefits.
· Boosted market share by effectively conducting onsite marketing, networking, and cold calling.
· Received the Pursuit of Excellence award for meeting 200% of objectives as well as the Pacesetter awards for achieving goals in different categories.

EDUCATION

Bachelor of Business Administration in Marketing
Advanced Certificate from the Program for Excellence in Selling, Sales Excellence Institute
University of Houston  Houston, TX

Coursework in Chemical Engineering
University of Tulsa  Tulsa, OK

PROFESSIONAL TRAINING

Principle-Centered Leadership Training  Dale Carnegie
Selling with Class and Recruiting the Best  Lance Cooper

AWARDS AND RECOGNITION

· Exceeded established quota by 175% in Program for Excellence in Selling
· Recognized as Top Producing Team member—producing $20K in donations for the Golf tournament
· Earned acknowledgment as Top Team member—generating more than $75K through key account selling
· Scholarships: Texaco Academic and PWC Team Award
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