Jason Duncan 
1730 Pinewood Avenue 
L Anse, MI 49946 
Tel# (222)-553-1927 
E-mail: jason@exampleemail.com

Job Objective : Obtain a position as Finance Account Executive where I can make a positive contribution. 

Professional Skills 

Highly experienced in development, management and retention of Financial Accounts of company 
Sound knowledge of financial sales, marketing and brokerage 
Profound knowledge of consultative selling methodologies and complex sales-cycle management 
Familiarity with conventional, modern and online marketing tactics and strategies 
Proficient in using Salesforce.com CRM tool 
Immense ability to work with team members, in a positive and collaborative manner 
Outstanding ability to communicate with various individuals orally and in writing, in an effective and clear manner 

Work Experience 

Finance Account Executive, 2011 - Present 
Omega Processing Solutions - Milwaukee, WI 

Anticipated and interpreted business needs of clients, appropriately. 
Contacted and visited prospective and existing customers to seek new business opportunities. 
Developed and delivered client-specific sales strategy, business plans and sales presentations on company products and services. 
Performed, managed and coordinated sales negotiations with clients. 
Promoted and sold add-on products and services to existing accounts. 
Used Salesforce.com to maintain all records related to accounts, prospect pipeline, sales forecasts and sales activities, accurately and in a timely manner. 
Assisted with management of multiple cross-product opportunities and projects, efficiently. 
Attended training programs on finance, capital markets, and portfolio management. 
Developed, managed and maintained strong professional relationships with strategic partners and investors. 

Academic Qualifications 

Master's Degree in Finance, 2011 
Bowie State University, Bowie, MD 
GPA 3.68 (on scale of 4.0)
