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Certified SixSigma Green Belt professional with over 9 years of experience inInternational Business Development
Performance-driven senior executive with business acumen across diverse cultures and economies.Steered projects through complete cycle
from ideation to commercialization. Impressive record of utilizing out-of-the-box approaches, adapting to new business environments, and negotiating win-win agreements. Recognized for ability to incorporate innovative management techniques thatresult in enhanced business practices, increased productivity, and revenue. Forged strong businessrelationships focused on teamwork, service level, and cost containment.
Areas of Expertise
•
Business Development
•
Industry Networking,
•
Customer Building
•
Project Management
•
Technology/Application Development
•
Cross-functional andcross-cultural leadership
Professional Experience

ABCE. Ltd, MumbaiRole - Director, Business Development
(
April 2005
Present)
Achievements:High Performance and Strategy development
•
Increased revenue by $25MM over 2 years
•
Conceptualized, negotiated and delivered JV and M&A projects for Dow in India
•

Successfully closed 6 projects
one of which includes $150MM JV with GACL
•

Effectively negotiated & completed technology licensing deal
•
Developed strategy for various Dow businesses and catalyzed implementation in India
•

Developed portfolio of business opportunities across multiple businesssegments
•
Implemented “market

-

back” businessopportunityidentification
•
Developed deep industry network across multiple industry segments
•
Formulated asset strategy for Dow in India
Agent of Change:
•
Orchestrated change in the outlook of US business leaders with regard to growth opportunities inIndia
•
Championed business models for India-specific opportunities such as- biscuits for diabetics
•
Bridging the mindset gap between “Process Oriented” MNCs and “Speed Oriented” Indian

entrepreneurs/companies
•
Successfully implemented various business models
M&A, JV,toll manufacturing, local assets,marketing agreement, etc
•
Developed and implemented business models for “Bottom of the Pyramid” opportunities
•
Considered “Go To” person for growth and new opportunities in India –

by various Dowbusinesses as well as external industry partners
