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Title: 

Pre-Sales Engineer (Tax)
Location: 
Americas
Duration:
Full Time, Permanent


General:
If you are interested in a position at a fast, growing, team oriented, & entrepreneurial company, this opportunity could be for you.  We are looking for an experienced, confident, motivated bright individual to help us proactively develop and grow our customer base in the Tax arena.  As a Tax Product Specialist, you will significantly contribute to the sales team with solution and team selling strategies, product demonstrations and client surveys. Knowledge of accounting for income tax (ASC 740 / IFRS) or corporate taxation and the ability to communicate and interact with senior tax executives at prospective customers.   You bring strong probing, problem solving & consultative skills to the team.  You are able to work in a fast paced environment with minimal supervision.   

This is a full time position that will work closely with the designated Regional Sales Managers to support all pre-sales activities for your region(s).
Specific Responsibilities:

· Communicate and interact with senior tax executives and prospective customers
· Bring your Tax accounting knowledge and expertise to bear as you develop a full understanding of the prospects business challenges and desired outcomes 

· Apply tax and industry perspectives to the business issues faced by the prospective client

· Discuss and articulate solution to tax process issues
· Demonstrate proficiency in the Longview Solution for Tax while linking benefits back to the key business requirements of the prospect/customer including future benefits
· Participate with sales team to develop and execute sales strategies for your assigned region(s)
· Conduct surveys to identify key business requirements, needs, functions and processes

· Perform product demonstrations and presentations to prospects and customers

· Prepare responses to the functional section of RFI/RFP’s

· Assist with development of custom demonstrations including the delivery of these custom demonstrations based on specific prospect needs
· Assist in staffing of trade shows, user conferences and seminars

· Contribute to future application design via interaction with Software Engineering

· Contribute to enhancements of the product demo environment
· Develop competitive knowledge of the Tax industry
Qualifications:
· Tax Accounting/Finance business experience

· Strong functional knowledge of tax process flows

· Experience handling a broad range of prospect demonstrations and interactions on a daily and weekly basis
· Able to connect with decision makers and be comfortable presenting to mid level and C level executives for the Tax functions

· Possess high energy, maintain a persistent mind-set, enthusiasm, and be extremely goal oriented

· Possess a professional business manner, an ability to identify, connect and build relationships
· Superior presentation skills

· Excellent interpersonal skills

· Strong oral and written communication skills

· Strong organizational skills with broad technology skills 
· Proficient with Excel and other desktop applications

· Ability to work independently and as part of a team 

· Must be a self-starter with a willingness to ‘do what it takes” to meet & exceed goals 

· Strong project management; ability to organize and prioritize work independently, with minimal supervision
· University degree and/or accounting/tax designation
· Ability to speak French and/or Spanish would be considered a definite asset 
· Ability to travel
Competencies Required:
· Solution based selling: Ability to analyze customer’s Tax needs, create and position business solutions that contributes value and resolves their business issues. 
· Customer Orientation: Ability to listen and empathize with the prospect; anticipating their needs; goes out of your way to ensure that individual customer needs are understood and met utilizing our Tax product demonstration.
· General/Products, Services Knowledge & applications: Knowledge of our Tax products and services; value proposition; target market(s); applications; product/service evolution plan; able to identify opportunities within customer's business model.

· Execution: Works closely with the Regional Sales Manager to meet or exceed product demonstration expectations – “demo a day” mentality
· Resilience: Remain calm, objective and in control in stressful situations; independent and self-reliant and are able to stand ground in face of opposition; listens carefully and can accept criticism without becoming overly defensive.
· Teamwork: Co-operates and works well with others in the pursuit of team goals; shares information; supports others in helping move prospects to customers.
For more information please contact:
Terence Wallis
SVP Global Sales & Marketing
twallis@longview.com
+1 905 5210-1510 
